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‘Pipe Down...’ 

The lengths of casing in the fore- 
ground are ready to be used 
in the 140-foot home well driiied 
by H. A. Butler of Delafield, 
Wisconsin. The rig is @ 22-W. 

















OR rapid, shattering tool blows that 
cut extra footage every shift, you 


can’t beat Bucyrus-Erie drilling action. 


The smooth, rhythmic drilling motion of 
Bucyrus-Erie drills features an efficient 
rubber shock absorber located in the 
derrick head and a unique arrangement 
of the spudding gear and pitman which 
kicks the spudding beam “out from un- 


with Bucyrus-Erie Drilling Action 


Prompt Delivery Upon Receipt of Order . . . Write Today! 





der” the drill line, permitting a fast free 
drop of the drilling tools. 


Cut yourself in on a larger slice of drilling 
profits by selecting any of these hole-mak- 
ing models—21-W, 22-W, 24-L, and 28-L. 


BUCYRUS 
| eOre | 
SOUTH MILWAUKEE, WISCONSIN 
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Completely Packaged Water Systems For Shallow Wells 


The Series 420 Reciprocating Type Tank Mounted System 








A favorite with dealers and users for 
over ten years. This automatic Me- 






Donald unit is complete, ready to 
install with simple piping to well 
and discharge. Designed for shal- 








low wells where suction lift is 25 






feet or less. Ideal for homes, sum- 





mer cottages, resorts, filling  sta- 
tions, ete. Furnished with 10, 25, 
or 42 gallon tank. Capacities 250 
and 350 gallons per hour. Dis- 









charge pressure 20 - 40 Ibs. 






New Series 2000 Hydro-Jet Tank Mounted System 





To meet popular demand, Me- 
Donald designed this new, complete- 
ly packaged automatic Hydro-Jet 
system for shallow wells. All parts 
are readily accessible for service or 
repair without disturbing piping 
connections. It features the depend- 
able McDonald Hydro-Jet pump in 
14, 14, and \% hp. sizes mounted 
with all necessary accessories on 5, 
10,. 25, and 42 gallon tank. Ca- 
pacities from 180 to 875 gallons 
per hour depending upon suction 
lift and discharge pressure. 



























uA 
See your MCDonald Distributor for Complete Details 


McDONALD — The name that’s famous for quality, service and lasting 
satisfaction since 1856. A complete line of Reciprocating pumps and 
systems for shallow or deep wells, shallow and deep well Hydro-Jet pumps 
and systems, hand and windmill pumps, cylinders and well supplies. 


A. Y. MCDONALD MFG. CO. 
DUBUQUE, IOWA 
PUMPS e PLUMBER‘SBRASS @ OILEQUIPMENT 
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By John L. Parker 


AST year when the Central Ari- 
zona Light & Power Co. want- 
ed a 12-inch well to secure additional 
water for their steam plant near 
Phoenix, they unhesitatingly called 
in Clarence W. Freelove, well-known 
water well driller in the Southwest. 
They knew that “Pop” could sink the 
deep hole which was to be not only 
a water well but an exploratory hole 
as well. 
The veteran driller didn’t fail 
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putting down the deepest well in Arizona. 
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Well drilling is an old story with C. W. Freclove of 
Phoenix, Arizona. The oldest contractor in the youngest 
of the states, ‘Pop’ topped his 39-year drilling career by 
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e Jars and partly buried bits make 
unique parking guard in front of Free- 
love’s office building. 


Western Driller 
Lassos Record 


them either. The 1,800-foot well he 
put down proved to be the deepest 
well ever drilled in Arizona, provid- 
ing both the needed water and ex- 
ploratory data. Freelove’s notes show 
that water of zero hardness was 
found at 400 feet, normal in the Val- 
ley. Probing deeper into the earth, 


“Pop” encountered a heavy clay bed# 


of considerable thickness at a depth 
of 1,311 feet. Several flows of very 
pure water were opened at various 
deeper levels. 

When the well was finally com- 
pleted at the record-breaking 1,800- 
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foot depth, water rose to within five 
feet of the surface. After the pump 
was installed, the well had a draw- 
down of 70 feet. The high level of 
the water is considered unusual be- 
cause of the gradual drop in the Val- 
ley water table level during the past 
20 years. 

Strong copper traces were also 
found in a formation near the bot- 
tom of the hole. Evidently copper 
deposits, found in abundance in Ari- 
zona, underlie at least part of the 
Salt River Valley at great depths. 

Drilling equipment used in put- 
ting down this “whopper” of a well 
came from one of the most complete- 
ly equipped * ‘yards” in the state. Oc- 
cupying ten acres along the edge of 
Phoenix’ business district, with en- 
trances from two streets, Freelove’s 
modern layout includes an_ office 
building, machine shop, warehouse 
and equipment docks plus plenty of 
room for expansion. 


Owns Eight Rigs 


Freelove owns two 71 Stars, one 
Commercial, and five Bucyrus-Eries 
—three 24-L’s, one 29-W, and one 28- 
L, all put into service last summer. 
“Pop” claims more Bucyrus-Eries 
work out of his yard than out of any 
other establishment in the state. One 
reason he likes the latter type rigs 
so well is that, in his own words, 
“they're always ready to go.” This 
long-time driller has been so busy 
during the past five years that no 
drill has stood idle in his yard more 
than a few hours at a time. 

Now the largest water well drill- 
ing contractor in Arizona, Freelove 
can still recall the day 39 years ago 
when he and his young wife drove 
into the Salt River Valley after a 
trip across the old Apache trail in a 
spring wagon. He had left his pre- 
vious job of drilling exploratory 
holes for the Miami Copper Co. of 
Miami, Ariz., in search of greener 
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GC. W. FREELOWVE 
WELL DRILLING CONTRACTOR ___ 
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@ Protection from the hot sun requires only a 
partial enclosure. Without center supports, the 
shelter protects rig and men, yet allows plenty 
of room for work. 


pastures. Incidentally, nearly 40 
years later, Freelove is still doing 
drilling jobs for the same company. 

A far cry from the modern, eff- 
cient equipment he owns now, was 
the steam traction drill that Free- 
love first used to put down wells. 
The boiler was an upright affair and 
consumed huge quantities of wood 
and coal, making it almost impos- 
sible for the young driller to keep 
the firebox full. But it was good ad- 
vertising—the smoke could be seen 
for miles! 


Storage Barrel Popular 


A small water tank mounted on 
the running gears of a Studebaker 
wagon was pulled along behind the 
rig. The big round storage barrel 
that nearly everyone ordered with 
his well in those days was hauled on 
a wagon drawn by a team of horses— 
his first service “truck.” As his busi- 
ness and reputation grew, it wasn’t 
long before Freelove was bumping 
along the powdery roads in a single- 
seat, high-swinging Oldsmobile, so 
new it had a steering wheel instead 
of a tiller. In the space of a few short 
years, the energetic Arizonian earned 
credit for putting down various types 


of wells in every corner of Arizona 
and much of New Mexico. 

During the war when a big surface 
project at Castle Dome near Miami 
was being developed, he drilled 18,- 
000 feet of blast holes which were 
loaded with 180 tons of powder to 
“blow the top off’ Castle Dome. The 
blast laid the groundwork for ten 
benches of mining operations. W. A. 
Bechtel, San Francisco, held the 
overall contract, but Freelove did the 
drilling, using seven truck-mounted 
Bucyrus-Erie 29-T churn drills. 

It was while drilling a 1,000-foot 
hole on another job for the Miami 
Copper Co. that Freelove performed 
one of the most interesting and haz- 
ardous drilling jobs of his career. 
The company wanted a conduit hole 
drilled to the 1,000-foot level in the 
mine. A peg was driven into the drift 
roof at this level and another on the 
surface directly above to line up a 
straight hole. A Bucyrus-Erie 29-W 
operated by John D. Anderson, a 
Freelove man for the last 17 years, 
was assigned to the job. 


Formation Ravels 


The original plan was to set 24- 
inch conductor pipe on solid rock 
which was thought to be 30 feet 
down. The pipe was driven down 
without a drive shoe because of the 
short distance. Unfortunately, the 
formation raveled, and the pipe was 
put down to 100 feet where it be- 
came so badly damaged it couldn't 
be budged. 

Because there was no possibility of 
starting a new hole, it was decided 
after several close inspections to cut 
the pipe at the bottom. Anderson 
went down with a cutting torch and 
took off ten inches—but only after 
every possible precaution had been 
taken to prevent a bad accident. 

Other men on the job wired An- 
derson into an asbestos suit and 
built him a special watertight buck- 
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et to stand in. Then he was outfitted 
with a pair of rubber boots so he 
could stand in the ten inches of wa- 
ter in the bucket. A life belt harness 
was rigged to hold him upright in 
case he became unconscious during 
the job. Fresh air and torch lines 
were watched from the top of the 
hole. The bailer was taken off the 
sand line which was to sub as an 
emergency line for rescue work if 
necessary. 


Finish Job in 1 2 Hours 


Anderson completed the job, how- 
ever, without mishap in 114 hours. 
The pipe was driven another 40 feet 
and set. Tapering the hole as work 
progressed, the drillers continued 
down until the peg was knocked 
from the drift ceiling. The hole took 
140 feet of 24-inch pipe and 437 feet 
of 20-, 18-, and 16-inch casing. It was 
a water well—of a kind. The hole 
was used to carry lead-lined outlet 
pipes from the underground dewa- 
tering pumps. 

Freelove’s largest current drilling 
contract is with the Salt River Val- 
ley Water Users Association which 
now has 201 irrigation wells pro- 
ducing water in the Valley. The as- 
sociation is sinking 50 more in an 
attempt to bolster the surface water 
supply which has dwindled alarm- 
ingly during seven consecutive dry 
years. Freelove is putting down 20- 
and 24-inch wells from 250 to 350 
feet deep. The wells are expected to 
pump from 2,500 to 4,000 gpm dur- 
ing the next season. 


Arizona’s best water flows are usu- 
ally encountered in sand and gravel 
or boulder formations which begin 
at 40 to 70 feet and continue to soft 
water depths 400 and 500 feet down. 

For the past 30 years, the state 
has been in the midst of an inter- 
mittent well-drilling boom. Back in 
1920 some land in the Salt River 
Valley water project near Phoenix 
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became waterlogged. The condition 
spread rapidly. Black alkali rose to 
the surface and several thousand 
acres became worthless. The area 
was returned to profitable produc- 
tion, however, after wells were sunk 
and the water pumped from them 
channeled into some 90,000 acres of 
new desert land. 

More and more wells of the same 
kind were demanded until today, 
more irrigation water is pumped 
from the earth in central Arizona 
than from any other area of compar- 
able size in the world. 

Employing a crew of 28 in the 
shop and field, Freelove has put 
down many of these “desert” wells. 
His crews have drilled from 4- to 24- 
inch holes of every type. A great 
many of the wells drilled in recent 
years have been for the innumerable 


(Continued on page 24) 





@ Driller John Anderson is all set for his 
trip down the 100-foot hole to cut 10 
inches from the battered bottom of 24- 
inch casing. 





Wagga. | 





How to Eliminate 





WELL DRILLING CO. 
J.B. Dancer, Proe, ; 

















HETHER a driller’s year-end 
profit and loss statement shows 
a good, healthy profit or a sad red 
entry indicating loss, depends in a 
very large measure upon how ac- 
curately he estimates. It’s necessary 
to price for profits. 
One of the most important things 
a driller must learn—aside from his 
trade, although it is almost as im- 
portant—is how to estimate accurate- 
ly. One little slip, and a job might 
net nothing. Many well drilling 
companies make one of two big 
mistakes in estimating a price for a 
job. This is either forgetting to allow 
for the regular overhead of the busi- 
ness, the unseen but nevertheless 
expensive items such as lights, power, 
stationery, rent, advertising and 
other expenditures that are related 
to the business itself rather than to 
any single job; or, worse still, allow- 
ing the wrong margin for profit on 
the job. 
Every job you do must bear its 
share of the light bill, the rent check, 








Red Ink 
Entries 


When bidding on a job, you 
should include in your bid the 
percentage of profit needed 
to cover the overhead expen- 
ses mentioned in this article. 


By David Markstein 


the printer’s bill for letterheads, and 
the newspaper’s bill for advertising. 
Figuring in how much of the over- 
head expense should be charged on 
each job estimate sounds like a 
difficult matter, but it is not. 

To begin with, you must know 
what your overhead totals in dollars. 
Any system of bookkeeping you use 
can provide the answer. Look up 
about three or four months rather 
than a single month. See the total 
dollar figure for those three months, 
then look for the total volume you 
took in (the amount of money you 
received from work). 

To illustrate how this works, let’s 
consider the case of Joe Blow, whom 
we'll call the owner of a typical well 
drilling company. Joe Blow’s books 
showed that in April, May, June 
and July, four average months, he 
took in $5,000. During this period, 
he paid out $1,600 for overhead 
expenses. Overhead, remember, is 
not labor or materials—it is the 
expense of operating as a business, 
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and includes everything from the 
telephone and light bills to the mu- 
nicipal, state and Federal taxes you 
pay. 

A quick five minutes’ figuring with 
a pencil and a piece of scratch paper 
showed Joe Blow that his overhead 
averaged 32% of his volume. That 
gave him the key to accurate inclu- 
sion of overhead expenses in his job 
estimation. To allow for business 
overhead, you simply add in the 
appropriate percentage on your esti- 
mate. 


Bid Explained 


The next job on which Mr. Blow 
was called to give a price was a 
school’s water well. Allowing current 
labor rates and checking the price 
of the materials needed showed Mr. 
Blow that the basic direct expense 
of the job—the labor and materials 
items—would come to $800.00. He 
had already determined that he 
needed to realize a clear profit of 
20%, over and above the overhead 
cost, to operate. So with an overhead 
of 32% and a profit of 20%, that 
meant the materials and labor on 
the job would be 48% of the selling 
price. So Joe Blow asked himself, 
“$800.00 is 48% of what figure?” 
Another fast session with the pencil 
and scratch pad gave him the answer 
—$1,666.33. This bid price allowed 
him his needed margin of 32% of the 
selling price for overhead, and it in- 
cluded the 20% profit on which his 
shop normally operated. 

There is one important factor to 
remember in figuring overhead as 
a part of the estimate in this manner. 
If vou take 32¢,—or whatever is 
vour own shop figure—of the mate- 
rials and labor cost, vou will end up 
in the red without a great deal of 
delay, because there’s quite a differ- 
ence, as will be noted in Joe Blow’s 
case, between 32% of $800.00. and 
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32c¢7 of $1,666.33. The same holds 
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true for adding in the shop’s profit. 
There’s a whale of a lot of dollars 
missing if you figure 20% of $800.00, 
and then compare it with 20% of 
$1,666.33. The trick is to find out 
what total percentage should be 
tacked on for overhead and for profit, 
and subtract this percentage from 
100%. The percentage that remains 
is the percent your material and 
labor cost represents of your sell- 
ing price (32% + 20% = 52%; 
100% — 52% = 48%). 

There are three ways in which 
drillers’ estimates can be rendered. 
The first, cost plus a certain, agreed- 
upon percentage; the second, a lump 
sum price, where you offer to do 
the installation or repair work for 
a particular dollar figure; the third 
variation combines the first two. 
You agree that the price will not 
exceed a certain maximum dollar 
figure, but that it will be reduced 
in accordance with a cost-plus-per- 
centage-of-the-cost-for-profit formula 
worked out between yourself and 
your customer. Which way you figure 
your prices depends upon the job, 
the way you like to work, and the 
way your customer likes to sign his 
contracts. 








National Society for Crippled Children and 
Adults, 11 So. LaSalle St., Chicago 3, Ill. 
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Fresh Water 
Basins Supply 
Southern City 
ee an the city of Jackson- 


ville, Florida, is bordered by 
quantities of salt water, its fresh 
water supply is assured by under- 
ground streams and reservoirs lying 
about 1,200 feet below the city, ac- 
cording to city water officials. Some 
37 wells tap the fresh water basins, 
making 33 million gallons available 
each day for the city whose daily 
consumption is rated at 27 million. 
Five pumping stations are used 
to bring the water to the surface. 
Although the water is free from bac- 
teria and other deterring factors, it 
is aerated and chlorinated before 
being pumped into the city mains. 
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The water supply and distribution 
system is operated at an annual profit 
of about $400,000 providing users 
with water at a rate said to be about 
half the average rate throughout the 
country. 


New Men Appointed 
By Bueyrus-Erie 
UCYRUS-ERIE Co., South Mil- 


waukee, Wis., announces two 
new appointments to the staff of its 
Englewood, N. J., office. 

On February Ist, Ed. J. Hoyt be- 
came Representative — Well Drill 
Sales. He brings to the Bucyrus-Erie 
sales organization his 12 years of 
experience in drilling water wells 
throughout Connecticut and Eastern 
New York. For the past five years he 
has operated his own water well drill- 
ing business at Roxbury, Connecti- 
cut. With his first-hand knowledge 
of contractor’s problems and his ex- 
tensive experience in the field, Hoyt 
is fully qualified to guide drillers in 
the purchase of new equipment. 

R. F. Bradley recently joined the 
Englewood staff as Service Engineer 
— Well Drills. He comes to the Bu- 
cyrus-Erie organization with a back- 
ground of many years experience in 
cable tool drilling in Pennsylvania, 
Michigan, and Indiana. His wide ex- 
perience has prepared Bradley to 
give Bucyrus-Erie well drill owners 
outstanding service on their equip- 
ment. 


Water Users Aided 


CTING Gov. A. G. Crane signed 
(February 7) into Wyoming 
law a bill increasing the time limit 
in which water users may file claims 
for appropriation of underground 
water rights. The measure had been 
listed in the Legislation as House 
Bill No. 42. 
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| “why not put the m@for down ther@\too?” 


For deep wells, there’s no better idea. The *@& 
exclusive BJ Submersible is a deep well 
pump, close-coupled to a mercury-sealed 
motor... efficient at any well depth. You 
can choose the best location for the well. 
There’s no pump house. ..a Submersible 
} operates completely submerged. There’s no 
shafting ...a Submersible is hung on the 
discharge pipe. There’s no noise... self- 
lubricated, a Submersible operates with a 
minimum of attention. 
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Submersible 





For wells of medium depth, propose the vastly im- 
proved BJ Deepwell Turbine... first developed by 
BJ in 1901, the new 1949 model has the finest 
“above ground” appearance of any pump on the 
market and, like all BJ Pumps, carries the guaran- 
teed performance label. 

For general utility, advise a compact, 
single stage, single suction, close-coupled 
, BJ Bilt-on Centrifugal Pump. Act now. 
wa Byron Jackson has territories open for 

dealers. Specialists in the pump field since 
' 1872, Byron Jackson can help you offer 
more customers a better deal with a com- 
plete line of centrifugal pumps. 
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A GOOD SIGN FOR YOUR DOOR 


Byron Jackson Co. 


Since 1872 
Los Angeles 54, California * Offices in principal cities 


PLANTS: LOS ANGELES e BETHLEHEM e HOUSTON @ FRESNO 
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Many Authorized Dealers 
now getting Bigger, Better Paying Volume | 


Don’t wait any longer to find out what the other fellow already knows. Get 
set up as an Authorized Dealer for Ingersoll-Rand suP|RJET Domestic 
Water Systems. You need stock only a few units to try the I-R plan and 
prove to yourself that there is big money in handling these dependable, 
easy-to-install water systems. 


With only three models (one for shallow wells and two for deep wells) 
you'll be equipped to supply water for every purpose needed by farms 
and roadside establishments. sUP|RJET is designed and built to pro- 
vide greater capacity. They are ruggedly built to meet industria! stand- 
ards of performance and efficiency. With self-contained motor, and 
pump with mechanical seal, there's no oil drip nor water leakage. 


Write today for full details of suPIRJET Domestic Water Systems 
and our Authorized Dealer Plan. 


THIS COUPON MEANS BIGGER PROFITS FOR YOU—SEND IT TODAY! 


Se 6 28.8 2 eS 28 8 Oe 88 8 86 8 8 9 SS 


























* Ingersoll-Rand, Room 1360 . 
* 11 Broadway, New York 4, N. Y. “7 
. > 
. Tellme more about your sUPIRJET Domestic Water , 
x" Systems, and your Authorized Dealer Proposition. | 
e NAME ° 
* COMPANY ey 
a > 
_ ADDRESS eee. Oe 
spit | a eee ° 
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NEWS OF THE MONTH 





Florida Drillers 
Convene April I 


ACKSONVILLE will be the 

scene of the ninth annual con- 
vention of the Florida Well Drillers 
Association to be held at the Semin- 
ole Hotel, April 1, 2, and 3, accord- 
ing to President Giles Van Duyne. 

The changing of the convention's 
meeting dates from summer to spring 
was effected to make it more con- 
venient for manufacturers and dis- 
tributors to participate. The dates 
were also chosen to avoid conflict 
with other state conventions. 

Plans call for the erection of a 
new building approximately 2,000 
feet square for indoor display and 
exhibit purposes. Large equipment 
will be displayed at Owens Well & 
Pump Co. located on the city limits. 
Scheduled to highlight the program 
are two free barbecues to be given 
for well drillers and manufacturers’ 
representatives. 


Missouri Plans 
April Convention 


DDITIONAL information re- 

garding plans for the annual 
convention of the Missouri Water 
Well Drillers Association to be held 
in Rolla, April 11 and 12, at the 
Geological Survey building, was re- 
cently divulged by Robert P. McNeal, 
service secretary. 

Scheduled for the first morning is 
the regular business meeting which 
will include the election of officers 
for the coming year. The remaining 
sessions will be devoted to technical 
papers. Although this part of the 
program is not complete at the 
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present time, some of the subjects 
slated to be discussed are: “What 
Drillers Have Done for the State”; 
“Two-Way Radio Communication”; 
“Problems of the District Health 
Engineer”; “Water Supplies in Tur- 
key”; and a talk by J. E. George, an 
active driller who has been blind 
for over 50 years. 

Besides the above, a motion pic- 
ture on drilling and producing oil 
wells will be shown. The annual 
banquet will be held April 11. 


Iowa Drillers 
Re-elect Vinson 


HE election of officers climaxed 

the three-day annual convention 
of the Iowa Well Drillers’ Associa- 
tion held in Fort Dodge, February 
15, 16 and 17. Re-elected president 
of the Iowans was Art Vinson of the 
host city. Charles Jennings, New 
London, was named vice-president, 
and T. C. Parker, West Branch, was 
returned to his position of secretary- 
treasurer. S. R. Ames, Lincoln, last 
year’s vice-president, was named to 
the board of directors, replacing J. 
M. Bush, Plover. 

After registration proceedings the 
first day, George Fish, Spang & Co., 
addressed the drillers on bit dressing 
techniques. He was followed on the 
program by M. V. Stephenson, pub- 
lic health engineer, who discussed 
well sanitation. A Dutch lunch and 
smoker was held in the evening. 

Appearing on the second day were 
E. W. Bennison, E. E. Johnson, Inc.; 
Keith Anderson, State Geological 
Survey, and R. R. Storm, National 
Waterwell Association _ secretary. 
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Deming Sales Staff Attends Annual Meeting 





A’ the annual sales meeting olf 
The Deming Co., Salem, Ohio, 
held the first week in January, G. R. 
Deming, president, reported the sales 
volume for 1948 was the greatest in 
the company’s history. He predicted 
an even greater sales volume for 
this year. 

During the meeting, much atten- 
tion was devoted to previewing the 
new pumps scheduled to be intro- 
duced to the trade later in the year. 
The new pump lines are said to in- 
clude self-priming pumps and close- 
coupled vertical and horizontal units 
termed “Motormount” pumps. Also 
sharing program interest were plans 
for the new consumer and dealer ad- 
vertising program. The direct mail 
part of the advertising, with special 
emphasis on industrial pumps, was 
launched last month. 


Like Tales Of Old 
Well Pumps Gold! 


CCORDING to newspaper re- 
ports, Ed Brownfield, Dell City, 
Texas, has what appears to be a gold 
mine in his well, but the catch is that 
there is no way of getting at the gold 
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profitably. Small rocks occasionally 
are pumped from his 250-f{t. irriga- 
tion well. Although they are assayed 
at $95 a ton, geologists report that 
there is no way to get at the gold 
without spending a fortune. 
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| "Sy 
Ac ete —Thousands in daily 
line use, coast fo coast, 
sioties siving complete sat- 
isfaction. 
far ee \* hese 
BUILT — —Patented, fluted, 
To Increase With streamlined design. 
ever High performance. 
Your Profit Y / 3. ADVANCE DEALER 
well POLICY 
i —Factory-to-Dealer 
planincreases profit- 





margin. Investigate. 


WELL DRILLERS Write or wire for details and new, 





DEALERS illustrated catalog, just out. 


ADVANCE PvmpP COMPANY. 
Sepedsarebde CALIF, © HAMETON, aie 
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r -Life and Smoother oes 


rig up with "er Crand Lines 


a ; HE shock loads constantly en- 
‘ countered in drilling water 
{ wells put a terrific strain on wire 
; lines. To give you maximum serv- 
eo é ice life in this shallow drilling, 
+ os Tiger Brand Mor-Spring Lines 
. with extra springiness have been 
developed. 
otal They put extra “snap” into your 
ae © ‘kip = drilling action, are more flexible, 
- and have greater resistance to 
. fatigue. This adds up to more 
footage per day and lower wire 
f line costs. 
ee Write for our pocket-size book- 
ha let on American Tiger Brand 
see oe Wire Lines for Oil, Gas and 
oe eel eee Water Wells. 


For Longe 
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AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


AMERICAN TIGER BRAND WIRE LINES 
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SURPLUS 


WELL RIGS 


For Sale 


COMPLETE ASSEMBLY 
with All Necessary Tools 


17 Chevrolet 4x4 144 ton 


cargo trucks and— 


3 GMC 6x6 1'% ton cargo 


carriers, all with 36 foot 
tripods (18 foot sections), 
and winches, front mount- 
ed. Capacity — 10,000 Ibs. 


Trucks’ capacity—250 feet 
of 8 inch casing. 


5 International 6x6 3 ton 


oil field rig trucks with 
winches, front and rear, 
capacity —40,000 Ibs. Self- 
raising boom on rear of 
trucks. 


Each rig is complete with ap- 
proximately 70 items of tools, in- 
cluding chain tongs, pipe dollies, 


pipe elevators, wrenches, etc. 


for information and details write: 


SOUTHERN CALIFORNIA 


EDISON COMPANY 


Transportation Dept. 


P.O. Box 351, Los Angeles 53, Calif. 








January Levels 
Above Normal 
On Kast Coast 


ANUARY ground-water levels 
@p were well above normal along 
the Atlantic Coast from the Mari- 
time Provinces to Florida, according 
to the monthly water bulletin issued 
by the U. S. Geological Survey. In 
Maine levels were above normal in 
five observation wells scattered across 
the state. New York reported that 
levels in key wells on Long Island 
rose as the result of heavy precipi- 
tation in December and January, 
some wells being at exceptionally 
high stages for the season. The re- 
covery in the Brooklyn area was also 
notably high. 

An unusually mild and wet Janu- 
ary served to maintain Pennsylvania 
ground-water levels at figures well 
above average for the month. Record 
highs for the month of January were 
reported in some areas. 


Houston Area 


The Houston area of Texas came 
in for discussion in the report. Ac- 
cording to the bulletin, the increased 
withdrawals of ground water in that 
area since 1937, owing to recent in- 
dustrial expansion, additional irri- 
gation development, and increased 
population, have resulted in sharp 
declines in water levels. A compari- 
son of depth-to-water measurements 
from early 1957 to January, 1949, 
shows that the water levels declined 
about 32 feet in lightly pumped 
localities north of Houston, 50 feet 
in areas west of Houston, and 130 
feet in the most heavily pumped 
part of the industrial district along 
the ship channel. 

The sands that furnish water wells 
in this region are remarkably good 
conduits for transmitting water into 
the heavily pumped localities. Al- 
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AUTOMATIC 


FROM 
SELLING Cc) WATER 
SYSTEMS 


THESE 


Every Cook Pump, whether it be a Shallow-Well, 
Deep-Well or Ejector, is distinguished by advanced 
engineering design and exclusive features that appeal 
to buyers .. . minimize sales effort . .. make satisfied 
customers. Further, the fine craftsmanship and ma- 
chine-tool finish found throughout Cook products, 
pay you dividends in trouble-free operation, minimum 
labor for service. 

Within a capacity range of 1 gpm to 4000 gph, 
there is a Cook Water System offered in both com- 
plete package unit for domme applications, or a 





















Turbette pump specification for special industrial uses. 
Head— 
Turbine e 
Package Unit i 
_ , : Ejector Water Systems 
vatee . ce Shallow and Deep 
Reciprocating e Well 
. 
. 
‘ i= 
4.3 Stroke Pump 
4 r Reciprocating 





COE Boosts SALES THESE Y Ways 


Cook display signs help identify you as Water 
System headquarters. 

2 Cook advertising pre-selis prospects in your 
territory. 
Cook exclusive design features close sale 
ouster — quicker. 
Cook precision workmanship and carefree serv- 
ice cut call-bocks. 

For literature and prices write to 
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A. D. COOK, Incorporated 


Lawrenceburg, Indiana 
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Dayton offers a com- 
plete line of shallow 


type pu 
models in som 
will be available soon. 


Dayton also manu- 


factures a _ wide 
range of domestic 
water softeners in 
capacities from 30,- 
000 to 90,000 grains. 





You do your customers a real favor 
when you sell them Dayton Water 
Systems and Water Softeners as you 
then provide them complete Water 
Service. You 
too, so everyone benefits when you 
sell two Dayton Products at one 
time. With a// Dayton Models of 
Pumps and Softeners you sell maxi- 
mum service at Minimum cost. 


Dayton 
Uber ohytems & hfleners 


THE DAYTON PUMP & MFG. CO., DAYTON, OHIO 


double your profits, 
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though there has been a phenomenal 
increase in the rate of withdrawals, 
the pumping levels are still above 
the principal water-bearing sands 
and there has been no appreciable 
unwatering of the sands. 


Low Salt Content 
In Florida Well 


OOD news for the citizens of 
Tarpon Springs, Florida, was 
announced by City Manager Joe 
McCreary when he revealed that the 
new well drilled for the city had a 
low salt content. The new well, 
drilled at a cost of over $3,000, was 
brought about when other city wells 
developed a high salt content. Off- 
cials said that the rise in salt content 
of the city water was the result of a 
drought last summer which caused a 
heavy drain on well water. 

Some 20 years ago Tarpon Springs 
abandoned the present city wells and 
built a $500,000 plant on Lake But- 
ler and started using that fresh water 
supply. The lake, however, suddenly 
turned salty, and the city had to 
abandon the costly plant and return 
to the use of city wells. Federal 
government underground water au- 
thorities reported that Lake Butler 
and the Gulf of Mexico were con- 
nected by an underground water 
passage which permitted sea water 
to seep into the lake. 





New Zealand °Plum’ 
oo) Paes Jack Horner sat in 


the corner .. .” you know 
the rest. The plum that Jack got 
doesn’t compare with the one that 
New Zealand workers uncovered re- 
cently. While drilling a well in Wai- 
roa Valley, workmen struck a steam 
fissure thought to produce steam of 
sufficient pressure to supply central 
heating for the local hotel. 
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TAKE THE LOAD OFF YOUR RIG .ce 
GET FASTER, SMOOTHER 
DRILLING WITH A 


Ylaseedect 






WATER WELL DRILL LINE 


Because WISSCOLASTIC drill 
lines are especially constructed 
to provide greatly increased 
elasticity, they absorb shock 
loads. There is less vibration 





and whipping of the drilling 


line—less shock on your rig 
and less abrasive wear on the 
line itself. 

WISSCOLASTIC drill lines are 
pre-broken in at the Wickwire 
plant, resulting in maximum 


drilling performance from the 


Wire Rope Sales Office and Plant: Palmer, Mass. 
Sales Offices: Abilene (Tex.) .. Boston .. Buffalo 


time of installation. For long, 
economical service make your 
next water well or blast hole 
drill lines WISSCOLASTIC. 


Write today for complete information. Ad- 
dress your request to Wire Rope Sales 
Office, Wickwire Spencer Steel Division 
of C. F. & I., Palmer, Mass. 


.. Executive Office: 500 Fifth Avenue, N. Y. 18, N. Y. 
.. Chattanooga .. Chicago .. 


Denver .. Detroit 


Emlenton (Pa.) .. Ft. Worth .. Houston .. New York .. Phoenix .. Philadelphia .. Salt Lake City .. Tulsa 





Pacific Coast Subsidiary: The California Wire Cloth Corporation, Oakland 6, California 


ee ee eee oe oe 





A Product of Wickwire Spencer Steel Division of the Colorado Fuel & Iron Corporation 
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NEWS BULLETIN 


NNOUNCEMENT of two 
state association meetings 
was received by THE DRILLER just 
before press time. Robert McLean, 
secretary of the Empire State 
Water Well Drillers’ Association, 
writes that the second quarterly 
meeting of the organization will 
be held at The Nelson House, 
Market St., Poughkeepsie, New 
York, at 2 P.M. on April 13th. 
Alvin Leonard, service secretary 
of the Kansas Water Well Drillers’ 
Association, informs us that a re- 
gional meeting of the Northwest 
Kansas district will be held in 
Scott City, Kansas on April 23rd. 
Present plans call for the pro- 
gram to include several speakers 
and a panel discussion among 
group members. 
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Sell plenty of fresh running water 
for both house and barn at real 
savings! The Sta-Rite Perma-Prime 
Water System assures full efficien- 
cy, utmost economy. Built and 
priced for today’s market. Com- 
plete descriptive literature sent 


i promptly. Write today! 


STA-RITE PRODUCTS, INC. 
Delavan, Wisconsin 


I’m Interested in Perma-Prime 
DIA hes et owls Cotesia) bork woe 
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Floods Pollute 
New Jersey Wells 
Officials Warn 


EW JERSEY health officials 

warned owners of wells used 
for drinking and other purposes to 
take precautions against bacteria left 
by receding flood waters. The state 
department considers any submerged 
or flooded well contaminated. 


It was explained that waste ma- 
terials carried by flood waters may 
settle in wells and cause disease. 
Special attention was called to drink- 
ing water or water used for cooking 
purposes. Officials warned that all 
water from submerged wells should 
be boiled vigorously for 15 minutes 
before drinking and chlorinated if 
it is to be used for cooking. 


According to officials, common 
chlorine bleaches may be used to kill 
bacteria. Use of from three to six 
drops of chemical to a gallon of 
water is recommended. 


Fairbanks- Morse 
Promotes Several 


SERIES of promotions and 
A changes in the Sales division of 
Fairbanks, Morse & Co., Chicago, 
were recently announced by Robert 
H. Morse, Jr., vice-president in 
charge of all operations of the com- 
pany. 

O. O. Lewis, until a short time 
ago assistant sales manager, has been 
promoted to sales manager. Harry L. 
Hilleary, who for the past seventeen 
years has been manager of the firm's 
St. Louis, Mo., branch, is being trans- 
ferred to the company’s headquarters 
office in Chicago. He has been pro- 
moted to the position of assistant 
sales manager. 

L. A. Weom, manager of the Pump 
division, has been transferred to St. 
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Louis to become branch house man- 
ager, succeeding Mr. Hilleary. Don- 
ald T. Johnstone, assistant manager 
of the Pump division, succeeds Mr. 
Weom as manager of the corpora- 
tion’s Pump division with offices in 
Chicago. 


Baker Announces 
Pump Selector 


O aid in the selection of a prop- 
er Capacity pumping unit for a 
well, Baker Manufacturing Co., 
Evansville, Wisconsin, is offering the 
Monitor Pump Selector. According 








to the company, the sliding rule 
makes it easy to arrive at the right 
answers without looking through 
pages of complicated tables. The 
selector is offered free and may be 
had by writing the company. 


Crop Value of 
Wells in N. Mex. 


HE value of well water to New 

Mexico was recently revealed by 
published figures showing that the 
estimated annual income from crops 
irrigated by well water to be at least 
$30 million. Of the more than 
255,000 acres of crop land now irri- 
gated by wells, about one-fifth of 
the acreage—51,716 acres—went un- 
der irrigation in the past year. In 
1948, about 850 new wells were 
developed, making a total of more 
than 3,900 wells which are providing 
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| andle Pete 
Gay 


Concerned 
About 
Customers? 


Getting customers is one thing; 
repeat jobs another. Drillers who 
are interested in customer satis- 
faction can look forward to it 
when they know—and tell — 
about Jensen Pumping Jacks. A 
Jensen placed over any well 100 
ft. or deeper will pump depend- 
ably and economically ... making 
your customer completely satis- 
fied with both your well, and the 
Jensen Jack. 


Why not stock up on Jensen 
facts and figures now so’s when 
the customer asks you'll know how 
to make every well you drill pay 
off. Write to Coffeyville today for 
free literature. 


JENSEN 


BROTHERS MFG. CO. 
COFFEYVILLE, KANSAS, U.S.A. 
EXPORT OFFICE, 50 Church St. 

New York City 
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Dependable, low-cost performance of the 
Deming Fig. 1062 “OIL-RITE” Deep Well 
Water System is assured with the following 
important features: 


1. Splash and Force Feed Oiling System 
assures positive lubrication without an 
auxiliary oil pump. 

2. Helical Cut Gears are long wearing and 
quiet in operation. 


3. Adjustable Crosshead Guides have ex- 
ceptionally large wearing surfaces. 


4. Removable Crosshead Lug permits with- 
drawal of plunger and lower valve with- 
out disturbing pump or pipe connections. 

5. Brass Cased Plunger Rod has long 
wearing qualities. 


Capacities range from 190 to 3635 
gallons per hour. Write for com- 
plete information about the Deming 
Fig. 1062 “OIL-RITE” Water System. 


THE DEMING COMPANY 


512 BROADWAY e@ SALEM, OHIO 


DEMING 


PUMPS AND WATER SYSTEMS 
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irrigation water for crop production 
in the state. 

Greatest increases in acreage irri- 
gated from wells in 1948 were 
shown in land producing cotton, 
alfalfa, and grain feed crops. 


Introduce Pump 
In Three Models 


O BE known to the trade as the 
T Duro Number 49, a new pump 
has been announced by the Duro Co., 
Dayton, Ohio. According to the com- 
pany this pumping unit was de- 
signed to meet the needs for a low- 
priced water system. 

The 49 water system is available in 
the following models: pump only, 
Vertitank system (pump and verti- 
cal tank) , Duromatic system (pump 
mounted on a horizontal tank) , and 
Freshflow system (a 214-gallon tank 
mounted on the pump). All models 
have a capacity of 250 gallons per 
hour. Tank sizes are available in 10, 
12, 20, 30, and 40 gallon sizes. 

This new pump features bronze 
bearings, adjustable motor bracket, 
brass piston rod, bronze connecting 
rod, drop-forged center throw crank 
shaft, self-lubricating V-type belt, 
standard Duro-made two-pole switch, 
and an AC, 110-V., 60-cycle elec- 
tric motor. 


Appoint Dershimer 


S. DERSHIMER, known as 

e@ Dersh” to his many friends, 
has joined Macwhyte Co., manufac- 
turers of wire rope, effective Jan. 1, 
1949. As direct factory representa- 
tive for Macwhyte Co., he will head- 
quarter in Tulsa, Oklahoma, and 
will travel in Oklahoma and parts 
of Arkansas, Kansas, and Wyoming. 
Dershimer is not new to the area, 
having traveled this territory for the 
past twelve years. 
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TRUSTWORTHY : 
SINCE 1900 













Part Pipe Quicker, 
Lessen Hazards .. 
Save More Pipe... 


Acme’s Heavy Duty Collar Buster parts 
casing QUICKER—than a Ripper—and as- 
sures greater SAVING of pipe . . . Quite 
an item these days, of costly, scarce ma- 
terials! 

Lower Buster to proper depth . . . raise 
until knife engages pipe-end, at coupling. 
Hitch on . . . apply pressure on casing 
.. . knife is forced to rip ribbon of casing 
out of collar, by few upward strokes of 
Jars. Knife turns over . . . you pull tools, 
then casing. 

Pipe parted by Acme’s Buster won't col- 
lapse on tools . . . Slight damage to col- 
lar . . . threads left in good condition for 
running steel nipple. Save that pipe! 














































Fig. 265 : : 
Heavy Acme's half-century reputation—for invar- 
j iable Trustworthy Tools—backs our Collar 
Duty 
Collar Buster. Knives of choicest tool steel. Uni- 
Buster form PREMIUM-quality steel . . . through- 
out . . . controlled by rigid analysis 
ie cite eas tan specifications. CORRECT 
jon 
nae aoe Connie heat-treatment, to elec- Fig. 265 fea. 
& Manval—expressly trical-automatic exact- tured above is 
compiled and chock- ness. one of 78 Acme 


TRUSTWORTHY 
Cable Tools 
shown in new 
Catalog for 
Water Well 
Drillers. 


full of valuable in- 
formation for Water 
Well Drillers — mail 
penny postal TODAY 
for your copy. 





















Acme Fishing Tool Co. .‘ 


PARKERSBURG, W. VA. 
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Make hole faster 


with HI-LASTIC 
WIRE LINE 


Macwhyte Hi-Lastic’s “built- 
in” elasticity allows tools to 
strike sharp, hard blows. It 
keeps the bit turning better 
... reduces tendency for the 
hole to get out of round and 
for the bit to channel. Like 
all Macwhyte’s Wire Lines, 
Macwhyte “Hi-Lastic” Line 
is internally lubricated. Cir- 
cular lists and describes all 
Macwhyte Cable Tool Drill- 
ing and Sand Lines. 


Ask for Circular No. 49-14 





965 


Get the correct line for your equipment from 
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MACWHYTE 
COM PANY 


2939 Fourteenth Avenue, Kenosha, 


Wisconsin, or any authorized 
Macwhyte Distributor or Mill Depot 





Pump Film Started 


RODUCTION has started on 

a 16mm. color film for the pump 
division of Byron Jackson Co., Los 
Angeles, according to Lynn Sawyer, 
vice-president in charge of sales, 
pump division. 

The two-reel picture, which will 
tell the story of Byron Jackson’s 
submersible pump, is planned for 
showing to civic and_ industrial 
groups concerned with water supply. 
The film will outline the problem 
of lower water tables and in animated 
sequences show the features of the 
pump that make it possible for the 
motor of the pump to work under 
water. 


Western Driller... 
(Continued from page 7) 


cooling systems in all parts of the 
state. Because laws in many com- 
munities make it mandatory for the 
exhausted water to be returned to 
the ground, putting down the wells 
has become a two-way job. 

In addition to his well drilling 
business, Freelove has a drill tool 
rental business. His service includes 
both drill sharpening and the sell- 
ing of casing—when it’s available. 
Besides handling and repairing Mills 
perforators, he stocks drive shoes of 
all sizes. 

In addition to using his Bucyrus 
bit dresser, which is in his yard ma- 
chine shop, Freelove sharpens bits 
on the job, using portable power- 
driven forges which burn coal, coke 
or oil. Bits can also be hard surfaced 
with the five electric and five acety- 
lene portable welding units he has. 

Although Freelove has never ad- 
vertised in the ordinary sense of the 
word, he is among the best-known 
and best-liked well drillers in the 
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When your customer’s well presents 
unusually tough pumping problems, 
don’t say “‘no”— recommend Jacuzzi. 
For shallow wells or for depths to 600 
feet, Jacuzzi offers a complete line of 
injector pumps. They’re backed by 
national advertising that is making 
Jacuzzi stand for “Automatic Water” 
everywhere. With performance that is 


al 


The Jacuzzi Line includes pumps selling you through long years of effi- 
for domestic, industrial, irriga- cient, economical, dependable service. 


easy to sell, Jacuzzi Pumps will keep on 


tion use... electric motor, gasoline 
engine or belt driven...a pump 
for every purse and purpose. 
Write us for further informa- 
tion and name of nearest Jacuzzi 
distributor. 


JACUZZI BROS. Inc. 


RICHMOND, CALIFORNIA 
PLANT ALSO AT ST. LOUIS, MO. 


PUMPS & WATER 
SYSTEMS 


ORIGINATORS OF INJECTOR TYPE PUMPS 
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To Increase Your Pump 
and Water System Sales 


with a 


RED JACKET 
Working Pump Demonstrator 


PLUS 


Greatly increasing your sales of bathtubs, 
sinks, plumbing fixtures, paint, linoleum, 
many hardware items and hundreds of 
related products that go hand in hand 
with the sale of a water system. 
This quiet running Red Jacket 
Demonstrator consists of the popular 
"RC" shallow well factory assembled 
water system, mounted with all fittings, 
ready to plug in. The cost of the demon- 
strator equipment is only $5.95 plus the 
cost of the standard water system. It 
may be sold at any time with no loss 
of investment. 

Here is an extra salesman 
in your store, stopping 
store traffic for a ''demon- 
stration'' and making sales 
for you. Write for com- 
plete information about 
this valuable helper in 
your store. 


Dealer 





“woter~ 
service 
products 





RED JACKET MFG. CO., Davenport, lowa 















state. He says most of his advertising 
is ‘“‘walking’—in the form of well- 
painted trucks and well-kept rigs, all 
bearing his name and slogan “There 
is no substitute for experience.” His 
three service trucks—including one 
10-wheeler—travel over the state con- 
tinually, reminding people of the 
Freelove reputation. 

Freelove is liked, however, for 
more than his shiny equipment and 
unusual ability to put down a suc- 
cessful well. He knows that many 
farmers with the least to spend need 
wells the most. For that reason he has 
always done everything possible to 
keep his costs low, to finish each job 
as quickly as possible. He has ac- 
complished these ends by maintain- 
ing uniform § prices, keeping his 
equipment in top shape and working 
with the landowners to give them 
the benefit of his experience. 


Plans Job Details 


Customers know, too, that he nev- 
er cuts corners on jobs but works 
out the entire operation from be- 
ginning to end before a wheel is 
turned. For instance, part of every 
job is planning the most economical 
way to take a rig to a job. By watch- 
ing the smallest details of every oper- 
ation, he has been able to pass on 
savings in cost to his customers. 

His crew is excellent “walking” 
advertising, too. Most of them have 
been with him many years and their 
combined experience and ability is 
further assurance of _ satisfactory 
work. Buck Weber, his field super- 
intendent and tool pusher (as well 
as son-in-law), has been with him 
eleven years. Four others have been 
drilling on the Freelove team for 
more than ten. 

A charter citizen of the State of 
Arizona, Freelove looks forward to 
the coming years with the same kind 
of enthusiasm that he has put into 
the past 39. 
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WIT BITS 





The youth was leaving for his first 
class at flying school, and his mother 
was bubbling with understandable 
concern. “Harold,” she counselled, 
“remember what I have told you. Be 
careful. Fly low and slow at first.” 


Army Recruiter to salesman: 
“Would you like to try for a com- 
mission in the army?” 

Salesman: ‘‘Well, I don’t shoot 
very straight. It think I had better 
go in on a straight salary basis.” 


Barber: “What’s the matter, ain’t 
the razor taking hold?” 

Customer: “Yeah, its taking hold 
all right, but it ain’t letting go 
again.” 


Sales Manager: “These pinheads 
on the map are my salesmen.” 


Father: “Young man, can you sup- 
port a family?” 
Suitor: “I only wanted Mary.” 


Wife (Sarcastically): “I suppose 
you've been holding a sick friend's 
hand all evening.” 

Husband (absently): “If I’d been 
holding his hand I’d have made 
some money.” 


A postal inspector visited a newly 
appointed mountaineer postmaster 
in answer to complaints that the 
mail was not going through. 

In answer to the question as to 
why no mail was being sent out, 
the hillbilly pointed to a large mail- 
bag hanging in the corner and re- 
plied, “Heck, that bag ain't near 
full yet.” 
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Doc: “Did the medicine I gave 
your wile straighten her out?” 

Husband: “Yes, I buried her yes- 
terday.” 


“I just came to see how mah fren 
Joe Brown was gettin’ along.” 

“Why, he is getting along just fine; 
he’s convalescing now.” 

“Well, that’s alright, lady, I'll jes 
set down here and wait ‘till he’s 
through.” 


Sandy had been courting Maggie 
for something like two years, but 
had never brought himself to a down- 
right proposal, and one evening 
when the two were sitting in silence, 
Maggie murmured: 

“A penny for your thoughts, 
Sandy.” 

“Weel,” said Sandy, with surpris- 
ing boldness, “tae tell ye the truth, 
I was jist thinkin’ how fine it wad 
be if ye were to gie me a wee bit of 
a kiss.” 

“I’ve naw objection,” simpered 
Maggie, moving over and kissing 
Sandy on the tip of his left ear. 
Then she moved back. 

Sandy relapsed into a brown study 
once more, and the clock ticked off 
several minutes. 

“An’ noo what are ye thinkin’ 
aboot, eh?” resumed Maggie. ‘“An- 
ither kiss, maybe?” 

“Naw, Maggie; it’s mair serious 
noo.” 

“Is it, Sandy?” asked Maggie, 
softly, her heart beating rapidly with 
anticipation. 

“An’ what might it be?” 

“T was just thinkin’,” answered 
Sandy, “that it was aboot time ye 
were payin’ me that penny.” 
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HH Series 
Ejecto — ; : 
R t 
“CF Series Horizontal eciprocating 
j Type for 
Ejecto — 
i Shallow 
Vertical 
Wells. 
Type. 
Self-Oiling Work- 
ing Heads for 


Deep Wells. 





MYERS 
paves the way 


Self-Oiling Bull- 
dozer—Shallow 
Well Back 
Geared 
Plunger Type. 








fo year round 


Get the lion’s share of water system 
sales as well as drilling jobs in your 
territory. Here’s how Myers helps 
you round up more revenue year-in 
and year-out... 


COMPLETE LINE 


COMPLETE SUPPORT 


1. Continuously pre-sells your prospects with the in- 
dustry’s most commanding, most resultful national 
advertising. 


2. Offers you a complete, always new Dealer Aid 
Program that doesn't overlook a sales-clinching 
bet. 


water systems that will perfectly meet any water 
service requirement. 


— %... 


‘ AAAEULONREEnaD 


“ 


%, 


# 


Effective, all-inclusive 
assortment of sales-boosting material. 


Myers quality is the soundest of 
foundations on which to build better 
profits today — and a brighter busi- 
ness future. Don’t pass up a chance 
to identify yourself as a Myers 
Dealer! 


THE F. E. MYERS & BRO. CO. 


Dept. P-34, Ashland, Ohio 
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% RUNNING WATER 
Intensive, extensive ” Read sf 4 cocermecne 
advertising in top-rat- ’ vou nceo it Fi 
ing national magazines. 





PROFIT GROWS WHEN WATER FLOWS—Cet ready for a big May—National Water Systems Month 
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South Milwaukee, Wis. 


DRILLS FOR SALE 


2 Keystone 50 drills. One 
trailer mounted. $2990. One 
truck mounted on GMC GI 6x6, 
$4390 or $2970 less truck. 
Some smart operator will 
recognize these for the bar- 
gains they are. Box 296 


Bucyrus-Erie 24-L, truck 
mounted with tool guide and 
catheads. About 2% years old 
and in excellent condition. Mrs. 
A. Goldbeck, 324 East Han- 
cock St., Appleton, Wis. 


21-W  Bucyrus-Erie water 
well drill. New in August 
1948, mounted on 11% ton 1936 
Federal truck. Truck over- 
hauled and in good condition. 
Drill like new. Price $3,200. 

22-W Bucyrus-Erie water 
well drill. Complete with cat- 
heads, casing reel and_ tool 
guide. Mounted on 3-ton 1938 
Dodge truck. Truck recently 
overhauled and in good con- 
dition and equipped with 
power winch. Drill purchased 
new February 1948. Price com- 
plete $4,800. E. D. Underwood, 
Box 26, Clovis, California. 
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DRILLS FOR SALE 


Keystone 50, new 1947, per- 
fect cond. Will sell with or 
without tools and truck. 
Mounted on 1936 GMC, new 
motor, tires very good. 
WANTED: 21-W Bucyrus-Erie 
or small Speed Star. Would 
consider trade. Box 222, Com- 
mack, Long Island, N. Y. 
Phone Commack 2416-J. 


Keystone drill, trailer type, 
32’ wood derrick, 4 cylinder 
engine. Including all tools, 
wrenches, anvil, blower, 4 bits, 
drive clamps. Ready to oper- 
ate, bargain at $800. Henry 
W. Ford, Corriganville, Md. 
Phone 886J3. 


Ideco 10 with telescopic der- 
rick. Without tools. Good 
condition, one year old. Power 
derrick hoist. Mounted on 1938 
Dodge truck. Has cat heads. 
AA Ace Well Drilling Co., 
5754 N. 68th St., Milwaukee, 
Wis. 


M 6 W Engineering Labora- 
tories Inc. rotary well drilling 
rig, 200’ drill pipe, 20 new & 
used 4” to 10” bits. Rig 
mounted on 1946 Ford truck. 
Everything in good condition, 
tires like new. Price $7000. 

4 Spicer, 1011 Watson 
Boulevard, Johnson City, New 
York. 


Attention 
Colorado Water 
Well Drillers 


The following advertisement 
is being placed in Colorado 
ranch, livestock and weekly 
newspapers, over our signature. 

“Attention Ranchers Do 
you want a water well 
drilled? Write us for list 
of responsible drillers, for 
best service, best price.” 

We want every responsible 
water well driller in Colorado 
to receive benefit from this 
advertising and our other serv- 
ices. If you are not a member 
and are a responsible driller, 
then join up. Write Colorado 
Water Well Drillers Associa- 
tion, 603-8th St., Greeley, Colo. 





DRILLS FOR SALE 


Model 21-W, type D, Bucy- 
rus-Erie machine mounted on 
1936 Chevrolet truck with 400’ 
slightly used 5” drilling cable. 
All in good operating condi- 
tion. Price—$1900. Peter Pil- 
gard, Palatine Road, Arlington 
Heights, Ill. Phone Arlington 
Heights 744-R. 


Keystone 50 drill, late model, 
mounted on 6x6 truck with 
winch, casing reel and cat- 
heads. Will sell as is or less 
truck. Box 297 


One all-steel Keystone drill 
mounted on 4-Wheel Drive 
truck. Including drilling and 
sand line. Will sell with or 
without truck. A-1 condition. 
R. L. Mills, 1808 So. Cedar, 
Casper, Wyo. 


Bucyrus-Erie 21-W drill 
mounted on truck. Machine 
and truck in good condition. 
500’ of 5%” drilling cable and 
sand line. Price complete in- 
cluding truck $1500. Harold 
Burtness, Orfordville, Wiscon- 
sin. 


Bucyrus-Erie 24-W drill, type 
E trailer mounting. Drill has 
recently been thoroughly over- 
hauled and new International 
U6 gasoline engine installed. 
Also extra jackshaft fully as- 
sembled—new. Price complete 
$5000. Walter S. Williams, 1465 
E. Garfield, Phoenix, Arizona. 


Business for Sale 


Well established well drilling 
and pump business in central 
Wisconsin. Modern Bucyrus- 
Erie equipment including full 
line of drilling and fishing 
tools for 4” to 24” wells. Also 
trucks, forges and everything 
to make up a complete well 
drilling and pump service. A 
real opportunity. Box 282 


33 Armstrong machine 
mounted on truck with ca- 
bles. 1—set of 6-inch tools, 
1 set of 4-inch tools. Located 
in Wisconsin. Box 280 


(continued on page 30) 
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DRILLS FOR SALE 


(continued from page 29) 


240 Speed Star. Excellent 
condition, mounted on 1940 
Chevrolet truck. With string 
of 6” tools, and 500’ of drilling 
cable and sand line. Complete 
$2300. Box 300 


Keystone 50, two years old, 
in perfect condition. mounted 
on three ton 1934 White truck 
with new motor and 1000 x 
20 rubber. String of 6” tools 
and drilling lines. Complete 
$4500. Box 299 


Two drilling rigs, mounted 
on trucks. 22-W Bucyrus-Erie 
and No. 16 Ideco spudders. 
Complete strings of tools for 
both rigs 6, &, 10 inches. Both 
rigs are priced to sell. James 
C. Walters, Dale, Ind. 


21-W Bucyrus-Erie drill com- 
plete with tools and cable, 
mounted on Ford V-8 truck. 
Good condition. Price $2000. 
1000 ft. of well casing may be 
purchased with machine if de- 
sired. Suburban Well Drill- 
ing Company, Lake Street and 
Church Road, Elmhurst, IIli- 
nois. Phone 297. 


Business for Sale 
Two Bucyrus-Erie 22-W rigs, 
one 50 Keystone. All rigs 
in fine condition and now 
running. Rigs mounted on 6 
x 6 army trucks. Three good 
utility trucks, nine strings of 
tools, fishing tools, ete. W. T. 
Feazell, Box 1414, Mountain 

Home, Ark. Phone 34-W. 


1948 Bucyrus-Erie 22-W; 
casing reel and spooling device. 
Perfect condition. Will sell or 
trade for light rotary or 21-W. 
Wayne Hayes, 545 Coburg 
Road, Eugene, Ore. 


3 Clark machine heavy duty 
spudders manufactured by 
Clark Machine Co., Wichita 
Falls, Texas, 1 No. 55, 1 No. 
50 to 1 No. 25, all in A-1 
condition mounted for quick 
moving. No. 50 and No. 55 
mounted on 40x12 solid tires— 
ball bearings. No. 25 mounted 
on pneumatics, complete with 
Federal truck tractor. Box 289 


DRILLS FOR SALE 


35 Armstrong machine, semi- 
trailer, mounted with 1-'% ton 
Ford truck. 500 ft. drill cablé 
and sandline included. Recent- 
ly reconditioned and _ priced 
right. I. E. Brown, Brandon, 
Wisconsin. 


Bucyrus-Erie 33-W in good 
condition. Mounted on a GMC 
2-ton truck with new tires. 
Tools not included. R. E. 
Vandervort, Route No. 5, Black 
River Falls, Wis. 


MISC. FOR SALE 


Two Deming fig. 1092 pumps, 
one 10-in. stroke, one 18-in. 
stroke; $75 and $150 each. 

One Fairbanks-Morse 12-in. 
stroke pump with 3 hp motor 
SP. 110-220 V motor and belts, 
$175. 

One 5-in. cylinder and valves, 
$35. 

One 4-in. double acting 
eylinder, $75. Will crate for 
shipment. L. R. Burt, RR 
No. 4, Decatur, III. 


NEW NAVY SURPLUS 


SALE 
60 TON HYDRAULIC JACKS 


60 
WATSON STILLMAN MFGR. 


Jacks ideal for casing pull- 
ing operations. Two pieces. In- 


dependent hand pump. Jack 
unit plus flexible copper. Pipe 
for safe operations. 

List Price $280 
SALE PRICE $112 


BERKELEY DISTRIBUTORS, 
Inc., 16 Johnson Ave., Dept. 
D., Hackensack, New Jersey. 


Cementing or Jetting Pump 

Bucyrus-Erie 2 cylinder 41” 
diameter x 7” stroke, capacity 
50 g.p.m., 300 Ibs. pressure. 
Mounted on channel steel base 
with chain sprocket drive thru 
intermediate shaft thru pinion 
and gear. Complete with air 
dome and piping, less power. 
This pump has been overhauled 
and is in perfect condition. 
Price $450 F.O.B. Los Angeles. 
Drilling & Mining Equipment 
Co., 2020 Sacramento Street, 
Los Angeles 21, California. 


MISC. FOR SALE 


10,000 ft. of 5-14” O.D. T&C 
extra good used casing. 

15,000 ft. of 7” O.D. T&C 
used casing. 

3,000 ft. of 8-%” O.D. T&C 
used casing. 

Quantity of 10-%,", 16”, 
18” and 20” casing. 

Can cut to any desired 
lengths and can furnish drive 
shoes. The Interstate Pipe & 
Supply Co., Marietta, Ohio. 
Phone 2468. 


1—drill stem (4” diam., 16’ 
long), 1-—-set jars (drilling), 
1—open side swivel socket, all 
234 x 3% joints—7 API, 2 jack 
end wrenches to fit 4” squares. 
Price $250. Radke Bros., Casey 
Road, Libertyville, Illinois. 


Almost all sizes pipe in lim- 
ited quantities from *,” to 
6”, both black and galv. Also 
larger pipe up to 10” in black 
only and 1” drill rod for hol- 
low rod drillers. Wire line 
cable, rope socket, stems, jars, 
bits, bailers, fishing tools, 
drive points, screens, etc. The 
Gow Co., 13185 Ohio Ave., 
Detroit 4, Mich. Phone WEb- 
ster 3-5545. 


WANTED 


Have Sullivan rotary or core 
drill, want Bucyrus-Erie well 
drill. Will trade. Box 298 


POSITIONS 
WANTED 


Competent driller wants 
steady work with a dependable 
company or contractor, drill- 
ing and screen setting and 
reclaiming. Best of references. 
30 years experience. Harry 
Leise, Portersville, Butler 
County, Pennsylvania. 


Water well driller desires 
position where experience and 
responsibility count most. Med- 
iterranean area or foreign 
service preferred. Will sub- 
contract. Box 290 


Pumpman with 20 years ex- 
perience. All types of ver- 


tical and horizontal pumps, 
deep well turbines. 10 years 
with pump mfgs. Desire po- 


sition with either well drilling 
contractor or pump mfrs. in 
Eastern states. Write Box 
1444, Syosset, N. Y. 





The Bargain Counter Can Help You 
In Buying and Selling Used Rigs 
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“We've Got Water 
Everywhere 
with a 
WOODMANSE 








WOODMANSE WATER SYSTEMS 
Sell with Woodmanse Promotion Aids 


| | the well is only the docr 

opener to profit possibilities. 
Follow up with the sale of a water 
system... the driller is in the per- 
fect position to recommend the 
type and size of the water system 
that will best fill the requirements. 
Cash in on this profit opportunity. 











For details, write... 











WOODMANSE MFG. CO. 


FREEPORT, ILLINOIS 
WATER SYSTEMS @ WINDMILLS ©® PUMP JACKS 
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Western Driller Lassos Record .......... 
Well drilling is an old story with C. W. 
Freelove of Phoenix, Arizona. The oldest 
contractor in the youngest of states, ‘‘Pop’’ 
topped his 39-year drilling career by 
putting down the deepest well in Arizona. 


How to Eliminate Red Ink Entries 
When bidding on a job, you should include 
in your bid the percentage of profit needed 
to cover the overhead expenses mentioned 
in this article. 


Editorial ........ 
Fresh Water Basins Supply Southern City 
New Men Appointed by Bucyrus-Erie 
Water Users Aided 


News of the Month 
Florida Drillers Convene April 
Missouri Plans April Convention 
lowa Drillers Re-elect Vinson 
Deming Sales Staff Attends Annual Meeting 
Well Pumps Gold! 


Wit Bits ...... 
Bargain Counter .. 
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